
1. Would it be OK if you became a customer of 

mine? 

 

Stop and listen for what they may say. 

Example: 

(a) What is this going to cost me? 

(b) What do you want me to buy? 

(c) What is the name of the company? 

 

2.  All of your questions will be answered in the 

presentation I will give you. When could you give 

me 30 minutes of your time to be in front of your 

computer so that I can give you a presentation? 

 

Stop and listen to their time choice and mark it 

down. If your mentor will be doing the 

presentation, get at least one and better 2 more 

possible time choices and also mark them down. 

 

3. Make sure you put all possible time choices into 

your scheduler/planner and send these times to 

your mentor converted to his time zone. 

 



4. Inform your potential customer of the time of the 

presentation chosen by your mentor. If questions 

are asked, answer that all your questions will be 

answered during the presentation. 

 

5. Call your potential customer the day before the 

presentation and the day of the presentation and 

give him the Join.Me link if you have one. 

 

6.  Call your customer about 10 minutes prior to the 

presentation and make sure that he is connected 

to the Join.Me link and then call your mentor for 

the presentation. 

 

7.  At the end of the presentation, the presenter will 

ask the potential customer if he wants to become 

a preferred customer with your company. 

 

8.  If he answers “yes”, then call your Company and 

get him signed up or sign him up on your 

computer. I like calling the Company as he does 

not mind giving his Credit Card to a company 

employee than giving it to you. 

 

9.  Congratulations! You now have a new preferred 

customer. 


