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Anchors and Tidbits 
 

1. You’re in a company. I’m in a company. But my company has no bearing on how I can 
help you be successful in your company. 

2. Because you are in a company, you are not a prospect for my company. 
3. Michael’s team has been helping people create additional income for over 40 years, full 

time. 
4. Why is Michael doing this for free? He has been in the industry 40 years, 30 debt free. He 

created this MFF system as a way to give back to the industry and help coach, train, 
mentor and educate people on skills. People skills they need to do the business. 

5. It is NONE of my business what other people think of me. The ONLY THING that is my 
business is what I think of myself. 

6. Michael built 126 custom homes in 5 counties, driving 100,000 in one year and made 2x 
the money working from home. 

7. I’m just curious; would you like to learn how to attract anyone and anybody you desire, 
into your life? 

8. I’m just curious; would you like to learn how to build an instant relationship with a total 
stranger in 2 to 3 minutes? 

9. I’m just curious; would you like to have a full belief in what you are doing, WHY you are 
doing it, and confidence that you will succeed in anything? 

10. I’m just curious, would you like to Own Your Mind, not your life? 
11. Have you ever been on training where you feel like you’re consistently waiting for it to get 

good? Then it ends and you get upset thinking about how you just wasted an hour of your 
life? No issues like that here in MFF training. We respect your time. I’m talking about a 
training jam-packed with information. 

12. How you do anything is how you do everything. 
13. Do you believe you can speak your reality into existence? You just said ___ negative 

things. 
14. Hey STOP! 

a. That’s your reality, not mine. 
b. That’s your limiting belief, not mine. 

15. It is NONE of my business what other people think of me. The ONLY THING that is my 
business is what I think of myself. 

16. Small minded people talk about people.  
Brilliant people talk about thoughts & ideas. 

17. My agenda is to give you more support than you get from your company. I know that to 
be true or You would never have downloaded my ebook. 

18. Michael’s philosophy is to build it once, build it big and build it to pay your children’s 
children. We don’t want to have to redo it in 2 to 5 years. 

19.  You'll have a lot of ah-ha moments reading that ebook, so don't hit yourself on the 
forehead too much. You'll have a bruise after a few chapters.  (Only to a blue) 

20. Hill states: 
“The starting point of all achievement is DESIRE. Keep this constantly in mind. Weak 
desires bring weak results, just as a small amount of fire makes a small amount of heat. If 
you find yourself lacking in persistence, this weakness may be remedied by building a 
stronger fire under your desires.” 

21. We teach skills, skills, skills. Skills needed to be successful. 



22. We teach: 
Advertising & Marketing in Social Medial, 
Personal development, 
Relationship building and 
Branding oneself. 

23. We also use our 4-Step system as a sorting tool to help ensure that we are only spending 
our valuable time working with those who are serious about making network marketing 
work for them! 

24. We throw kindness around like confetti. 
25. We don't want you to take your focus off your business. 
26. I'm just curious, would you like to have full belief in what you are doing, why you are 

doing it and the confidence that you will succeed in anything you do? 
27. Small minded people talk about people.  Brilliant people talk about thoughts and ideas. 
28. Networking in a Nutshell 

• You are perfect the way You are!  You just need to be coachable. 
• People are not duplicatable - systems are.  Your Mentor MUST have a Teachable 
system. 
• To be successful in network marketing, You must "partner-up" with a 5 Pillars company. 

  • Networking is a simple business; NOT necessarily an easy business. 
• If You apply yourself in a Teachable system, You can be Successful. 

29. GREEN: The purpose of these calls is to show people their lack of success is not their 
fault. If people don't get actual, truthful information about this amazing industry, how can 
their lack of success be their fault? It can't, can it. Perfect! 

30. If you are coachable, I can GUARANTEE your success. I don't know what that looks like 
for you. I can tell you what it looks like. What you need to do, listen to the 3 skills calls. 
Schedule a coaching call with Michael. Ask him anything you want. 

31. If you think being an entrepreneur is risky, try working for someone else for 40 years and 
living off social security. 

32. When the most successful people get accurate, truthful information, they make an 
intelligent decision, quickly and change it infrequently, if ever at all. 
 

 
 
 
 
 

 
  



Finding Customers: 
Hello _______, I hope this message finds you well. I’m looking for another customer. I’m just curious, would it be 
okay if you go to my website and try one of my products?  Thank you and best wishes always. 
 
Meeting people using business Cards: 
Excuse me, may I ask you a question? I’m looking for another customer. (Pulling out a card)  Would it be okay if 
you go to my website and try one of my products? 
 
 
Ken Klemm’s way of asking a person to join him in his company: 
 
It doesn’t matter what I think of a company. What matters is what you think. If you would like assistance with your 
analysis, we have a study guide at www.mffaudios.net.  
 
Then ask the questions: 
Would you like to know why I joined the company I joined? 
 
Well, I just asked Michael Dlouhy which company he was in. I figured he had to be in a 5 Pillars company or he 
would be a hypocrite. 
 
 

One Minute Presentation 
 
Ken, says the reason we are calling is you may be interested in earning more money. Is that true?  Yes!  
 
Well, Bill, I can give you an entire presentation, but it would take an entire minute.  When could you set aside a full 
minute?  Right now! 
 
 Good! Bill, to earn money with us, you have to be able to do these 3 things: 
 

1. Don’t change. What I mean by that is to keep recommending and promoting things, like you always have. 
Like your favorite movies, favorite restaurants, favorite things you like to do on weekends. 

2. We are in the vanity product, nutritional product and skin care market.  We have affordable life changing 
products that help people look better, feel better and live better.  Sometime in your lifetime, you have to find 
3 to 5 people who feel the same way we do about the business.  What that means is they either want to 
make a full time income or a really good part time income. But you don’t have to find all 3 to 5 people right 
away.  Pace yourself. Find 1 a week, 1 a month, 1 a year. It’s your choice. 

3. Between everyone you talk to and everyone they talk to and everyone they talk to forever and ever and 
ever, Bill, you eventually accumulate about XXX people to use some of our products consistently on a 
monthly bases, you’ll earn an extra $$$$$ per month. And that’s it. What do you think? How do I get 
started?  Perfect! Let me give you a website. You can go to and sign up right there.   

 

The Elevator Speech 
 
Have you ever had anyone ask you what kind of work you do and you had no powerful and compelling introduction 
to generate interest or curiosity with which to respond? The next time you're on the elevator (or anywhere else) and 
someone asks you what kind of business you're in, give them a twelve second "Elevator Speech" by remembering 
these two sentences and filling in the blanks: 
 
a.  "Do you know how..." (Name two or three problems that are common among your ideal prospects.) 

b.  "Well, what I do is..." (Briefly tell them that your business solves each of those problems.) 

For example in network marketing you might say: 

"Do you know how many people are concerned about not having enough money to retire and enjoy the same 
lifestyle they have today (when they were working)?"  (They will say yes.)  

"Well, what do is, I teach how to create an income from home and have a Plan B.  When they ask, How do you do 
that?  You might give them a business card. It could be for MFF. There is an example of one at www.mfftoolkit.com 
or your company card. 


